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Press release 

Familiarity breeds… familiarity 

Will the forced shift to remote working accelerate the acceptance of the  

videoconferencing as the new normal? The answer is an emphatic YES! Investing in companies 

positioned to take advantage of this change is a solid decision. Connect4B is one of those 

companies.

In an unpredictable world, three bets are certain winners. When the global lockdown ends we will see 

a tidal wave of corona babies. And love or hate it, all of us will be capable videoconferences. Including 

successful business owners, who tend to be technical laggards. And maybe even grandma will be 

there too. 

The how, why and at what rate new ideas and technologies become accepted as ‘the way things are 

done’ has been understood since 1957. And what was true for Iowa farmers pondering the brave new 

world of hybrid wheat was equally true for Facebook, iPhones, Netflix and videoconferencing 

platforms. 

Until now, the journey of videoconferencing from fantasy to awkward novelty to universal acceptance 

has been particularly slow. The concept has been around since 1870 (hard to believe, but true). But it 

was only during the 1980s when the technology began to catch up with aspirations.  
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For the next 30 years there was a gradual uptake. 

Then suddenly - in many countries literally overnight - Zoom, Skype, Microsoft Team and Google 

Classroom and many others became the new normal. In business and in our private lives, 

videoconferencing is how we interact with people.  

The spread of videoconferencing into the social sphere is playing an especially significant role in 

accelerating universal acceptance. Users of a new technology who enjoy the experience are vastly 

more likely to accept it and become proficient. This creates an ever faster turning virtuous circle. 

Accumulated use leads to improved abilities, leads to more use, etc.  

Which means - unless you hate ALL your friends and relatives - when the lockdown ends, whatever 

else may happen, even technophobes will be familiar with both the technology of videoconferencing 

and the etiquette. Which means even technophobes will likely be willing to continue utilizing Zoom in 

the business context. And when the next generation of videoconferencing technologies arrives, 

almost without noticing they have moved from laggard to early adopter. 

Video conferencing won’t entirely replace the need for face-to-face meetings and business travel, but 

it is now, undeniably and forever, an accepted part of the mix. 

Which brings us to the third safe bet. Investing in companies positioned to take advantage of this 

change is a solid decision. Connect4B is one of those companies. 

Connect4B is a business social network engineered to connect the most successful business leaders 

and owners worldwide. Via our platform, Connect4B members can:  

▪ find potential business partners, distributors and clients worldwide’;
▪ review their financial status;
▪ connect, instantly using an integrated videoconferencing tool; and
▪ conduct business remotely & securely using smart contracts & blockchain.

The current lockdown is massively accelerating the trend towards the use of and confidence in 

videoconferencing and the other digital technologies that support remote working. Connect4B is 

optimally positioned to support the future of business growth that relies on this new normal.  
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